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PE3IOME

Coyuannume meouu ca cvoujeCmeeH eleMeHm 6 Cb8PeMeHHUs OUSUMANeH MAPKeMuHe, npedoCmassiuku
niam@opmu 3a OUPEeKMHA KOMYHUKAYyUs ¢ nompeoumenume u 6b3MONCHOCMU 34 U32PAXNCOaHe HA OpaHo
uodenmuunocm. 4pez nepcoHamuzupaHo CvbObPICaHUe U Yeleu MAPKeMUH208U KAMNAHUU, COYUATHUME
mpeaxcu kamo Facebook, Instagram u TikTok nossonseam na xomnanuume oa docmueam 00 cneyuguuru
0eMo2pagcku u NOBeOeHUeCKU 2Pynu.

Hacmosiwyomo uscnedsane paszenesxcoa Kiowogu cmpamezu 3a U3NOA36aHe HA COYUATHUmMe Meduu 3a
nosUUIABaHe HA PA3NO3HABAEMOCIIMA HA OPAHOO08eme U CIUMYIUpaHe HA aueaxcupanocm. Mznonzsatixu
nooxoo, cvuemasawy anamusz Ha mempuxu xamo CTR, ROI u xousepcuu, xaxmo u Kaszycu om YCHewHu
KAMAAHULU, NPOYYEAHEMO NOMBLPICOABA ePEeKMUSHOCTIMA HA COYUATHUME MeOUU 6 U32pajldcoaHemo Ha
JIOSTHOCT Cpeod ayOumopusama.

OcHO8HU U3600U NOOYEPMABAM.
o Ponsima na U3yarHomo CbObPICaAHUE U 8UOEO POPMAMU 3d YEEIUYABAHE HA AHANCUPAHOCMMNAL.

o 3unauenuemo Ha mapeemMupanyu peKiamu, KOUMO U3NOA36aM OAHHU 3ad NOBEOCHUEmO HA
nompebumenume.

o [Ipedussukamencmeama, C6vbP3AHU C NOBEPUMETHOCIING HA OAHHUME U A0AnMayusma Kuvm
aneopummume Ha niamgopmume.

Tazu cmamus npednaza yeHHU NPEnoOPvLKU 30 ONMUMUSUPAHE HA COYUATHUME MeOUllHU Cmpamesuu,
Kamo nooyepmasa 3HA4eHuemo Ha UHme2pupaniiss N00X00 3a YCmouyueo pazeumue Ha opandoseme.

Kniouoseu oymu: Coyuannu meduu, Opano uoeHmuuyHocm, OuecumaleH MapkKemune, mapeemupane Ha
ayoumopusi,  6U3VAIHO  CbOBPICAHUE,  AH2ANCUPAHOCM — HA  nompebumenume, yYeiedu  pPeKiami,
NEPCOHANUIUPAHO CHOBPIHCAHUE

THE ROLE OF SOCIAL MEDIA IN BUILDING BRAND IDENTITY
AND AUDIENCE TARGETING

Mariana Marinova
University of Economics — Varna/Department of Informatics, Varna, Bulgaria,

mariana.marinova(@ue-varna.bg

ABSTRACT

Social media is a vital element of modern digital marketing, providing platforms for direct communica-
tion with consumers and opportunities to build brand identity. Through personalized content and targeted
marketing campaigns, social networks like Facebook, Instagram, and TikTok enable companies to reach spe-
cific demographic and behavioral groups.

This study examines key strategies for using social media to enhance brand awareness and drive engage-
ment. By combining an analysis of metrics such as CTR, ROI, and conversions with case studies of successful
campaigns, the research confirms the effectiveness of social media in fostering audience loyalty.

Key findings highlight:

o The role of visual content and video formats in increasing engagement.
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o The importance of targeted ads leveraging user behavior data.
o  Challenges related to data privacy and adapting to platform algorithms.

This article provides valuable recommendations for optimizing social media strategies, emphasizing the
importance of an integrated approach for the sustainable growth of brands.

Keywords: Social media, brand identity, digital marketing, audience targeting, visual content, user en-
gagement, targeted ads, personalized content

1. BbBEJIEHUE

[Ipe3 mocnenHuTe TOJWHU COLMAIIHUTE MEAUU CE€ YTBbpJMXa KaTO MOIIEH HMHCTPYMEHT 3a
U3rpakJaHe Ha OpaH] MJIEHTUYHOCT U e(PEeKTHUBHO TapreTupaHe Ha ayauTopusTa. B ycrnoBusita Ha
IUTUTaIHA UKOHOMHUKA, B KOSITO MOTPEOUTENMTE MpeKapBaT 3HAYMTEIHA YacT OT BPEMETO CU B
coLMaIHM maatGopmu, OpaHIOBETE CE CTPEMST J1a U3rPaIT MPUCHCTBHUE, KOETO PE30HHPA C TIXHATA
ayJIuTOPHSL.

Hacrosiuusat pokman u3cneBa KakK COUMATHUTE MEAWM IOJIoMarar pa3BUTHETO Ha
pa3no3HaBaeMU U aBTEHTHYHU OpaHI0BE, KaTO CHIIEBPEMEHHO YIIECHSBAT JTOCTUTAHETO J0 IEJIEBUTE
rpynu. OCHOBHATA IIeJT € Ja Ce aHaIM3upa POJsITa Ha COIMATHUTE MEIUHU B Ch3aBAaHETO HA OpaH]
UJCHTHYHOCT U KaK TapreTUPaHeTO Ha Crenu(pUIHu ayJUuTOPUU AOMPHHACS 32 MOBHIIABAHETO HA
noTpeduTeNcKaTa aHraXupaHocT. JIOKIaabT ChIIO Taka U3Ce/IBa KaK MAPKETUHIOBUTE CTPAaTErvu
MoOrarT Jia ce aJlaliTupar, 3a Jja OTTOBOPAT Ha MPOMEHSIINUTE Ce MPEANOYNTaHNUS Ha TOTPEOUTEITUTE.

2. JUTEPATYPEH IIPEI'JIEJ

[Ipe3 mocneaHOTO AeceTHSeTHE HAyYHUTE HM3CJICABAHMSA BCe TOBeYE ce (OKYCHpAT BBPXY
BJIIMSIHUETO Ha COLIMAIHUTE MEIUU BbPXY MOTPEOUTEIICKOTO MOBEACHUE U M3TPaKIAaHETO Ha OpaH
unearnuHoct (Kaplan & Haenlein, 2020; Brown, 2021).

2.1. 3Ha4eHHeTO HA COLMATTHUTE MeIUH 32 OpaHA HICHTHYHOCTTA

Kaplan u Haenlein (2020) TBBpAST, Y€ COUMAIHUTE MEAWHM TPEIOCTABAT Ha OpaHIIOBETE
YHHUKaJIHA BB3MOYKHOCT [a KOMYHUKHPAT JIUPEKTHO C MOTPEOUTENNTE 4Ype3 MEepCOHATM3UPAHU
MOCJTaHMS U aHTaXupaio chabpkanue. Criopen Gruji¢ u Grujicic¢ (2023), Bu3yanHara uACHTUIHOCT,
TOHBT Ha KOMYHHUKAaIUsl U IIOCJIEAOBAaTEIHOCTTa B CBHOOIIEHUATA MIPasT KIIOYOBA pOJIA 3a
U3rPaXIaHETO Ha JBJITOCPOYHO JAOBEPUE U Pa3N03HABAEMOCT.

2.2. CounaJIHU MeIMH U TapreTHpaHe Ha ayANTOPHA

Smith et al. (2020) noguepraBart, 4e aNropuTMHUTE B colMaIHuTe Meaun karo Facebook Ads n
Instagram mo3BossgBaT Ha OpaHIOBETE Jja JOCTUTAT JI0 CIICHU(PUYHU AeMOTpadCKH U MOBEIEHUYECKU
rpynu. Ivanov et al. (2022) no6aBsT, 4ye U3MOI3BAHETO HA JAHHHW OT COLIMATHH MEIUHU TMO3BOJISBA
Cbh3/1aBaHETO Ha IEPCOHATTM3UPAHU KAMIIAHUH, KOUTO OTIOBapAT Ha UHTEPECUTE U IOTPEOHOCTUTE Ha
MoTpeOuTeTuTE.

2.3. Bausinue Ha ChABPKAHMETO BbPXY AHTAKMPAHOCTTA

CpAbpKaHUETO B COLMAIHUTE MEAUM € KPUTUYHO 3a MPHUBINYAHETO M 33JAbPKAaHETO Ha
BHUMaHHMETO Ha aymutopusra. Jaeger et al. (2022) nokas3Bar, 4e BH3yaJHOTO UM MHTEPAKTUBHOTO
ChIbpIKAHUE, KAaTO BHJICA U AaHKETH, yBEIMYaBa aHTAKUPaHOCTTA ¢ A0 75%.

3. METOA0JIOT'us

To3u noknan u3non3Ba KOMOMHUPAH MOAXO/ 3a aHAIHU3, BKIIOYBAILL:

» KonnuectBen ananu3 Ha MeTpuku kKato CTR (mporieHT Ha KITMKBaHUs), KOHBEPCUHU U Bb3BPb-
maemoct Ha nHBecTuiuuTe (ROI) ot conmanau MeauitHN KaMIIaHUH.
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» KayecTBeHH UHTEPBIOTAa C MAPKETUHT CIICLUAINCTH 32 pa3dbupaHe Ha e(pEeKTUBHOCTTA Ha Tap-
TeTUPAHETO B COLIMATTHUTE MEIMH.

» Kazyc: AHanu3 Ha KaMIaHUs Ha BOJEIla MapKa, M3M0JI3Ballla COLIMAIHA ME/IUU 33 TAPTeTUPAHE
Ha crienu(uIHa Ay TUTOPHSL.

4. PE3YJITATH
4.1. Bausinue HA CONMAJIHUTE MeUU BbPXY OpaH MAEHTUYHOCTTA
Pesynrature moka3Bar, 4ye OpaHIOBETEe, KOWTO H3MOJI3BAT KOHCHUCTEHTHO ChIbp)KaHHE B
COIMATHNUTE MEIUH, U3TPaKAaT M0-100pa pa3mo3HaBaeMoCT U JosaHoCcT. Hanpumep:
* Starbucks: Kamnanuure B Instagram yBenuunxa anraxkupanoctra ¢ 35% OnarogapeHue Ha nH-
TEPaKTUBHU Stories ¥ MOTPeOUTENICKO FTeHEPUPAHO ChIbPKAHUE.
* Nike: M3non3BaHe Ha MOTUBAIIMOHHM BHJ€a, KOUTO OTTOBApAT HA IICHHOCTUTE Ha IiefieBaTa

ayIUTOpHSL.

[Inatdopma CTR (%) Kounsepcun (%) ROI
Facebook Ads 4.2% 3.5% 2.7x
Instagram Ads 5.0% 4.0% 3.1x
TikTok Ads 6.0% 5.2% 3.5x

4.2. EGekTUBHOCT HA TAPreTUPAHETO HA Ay AU TOPHUSA

4.3. 3HaueHHe HA CHABPKAHUETO

JlanauTte coyart, ye NOTPEOUTETUTE MPEATIOUUTAT:

* Bunea: 60% ot aHrakupaHHUTe MOTPEOUTENN 3asBsIBaT, Y€ BUACOCHABPKAHUETO T IPUBIINYA
IIOB€YEC OT CTaTUYHU I/1306pa)K€HI/I}I.

* JIHTepakTUBHOCT: AHKETH, BBIIPOCH U NPEAU3BUKATEICTBA HachpuaBaT MOTpeOUTENUTE Ja
y4acTBaT aKTUBHO B KaMITaHHUUTC.

5. KA3YC: KAMITIAHUS HA ADIDAS B COHIUAJIHUTE MEJIUN

CreroBHomM3BecTHaTa Mapka Adidas peanmm3upa 3-mMeceyHa KaMIlaHWs, HaCOYCHA KBbM MIIaJIH
notpedurenu, upe3 Instagram u TikTok. MapkaTta u3mon3Ba JaHHU 3a TOBEACHHUE, CHOpaHH OT
COITMAITHUTE TUTaT(HOPMHU, 3a Ja Ch3ajle MEPCOHATUZUPAHO ChAbPKAHHE:

204



* UnrepaxtuHu Buaea B TikTok: goBenoxa mo 40% yBennyueHue Ha aHTAKUPAHOCTTA.
* [lenenacouenu pekiamu B Instagram: nocturnaxa 4.5% xonBepcuu, koeto € ¢ 20% mnoseue ot
MIPEIUITHA KaMTIaHUH.

6. IJMCKYCUA
. bpann ugeHTu4HOCT:

KOHCHCTEeHTHOTO ChaBpKaHUE Ch3/aBa JOBEPHUE U PA3IIO3HABAEMOCT.

BuzyaHHUAT CTHII 1 TOHBT HA KOMYHHUKAITUS Ca KIIFOUOBHU 32 CBBP3BaHE C ayIUTOPHUSAITA.
. Taprerupane:

O N O O =

ANTOPUTMHUTE B COIMAIIHUTE MEIUHU MO3BOJISIBAT €(EKTUBHO IOCTUTAHE JO CHEeHH(PUIHU
TPYIIN.
JlaHHWTE OAYEpTABAT 3HAUEHUETO HA MIEPCOHAIIM3UPAHOTO ChIbPKAHUE.
. IIpeau3Bukarencraa:
[ToBepuTenHOCTTa Ha JAHHUTE € KPUTUYEH BBIIPOC.

O O W O

[IpoMeHuTe B aITOPUTMHUTE HA COLIMATHUTE MIATGPOPMH MOTaT Jja HaMaJsAT BUAUMOCTTA.

7. 3AKJIIOYEHUE U NPEINIOPBKU

3aKiIoueHue:

ConpanHuTe MEIUU Ca MOIICH HHCTPYMEHT 3a HW3rpakKIaHe Ha OpaH] HUACHTHUYHOCT H
e(deKTUBHO TapreTHpaHe Ha ayauTopus. [lepcoHAM3UPaHOTO ChABPKAHUE U TAPTETUPAHU PEKIAMHU
MOTar Ja yBeIu4yaT aHTaXUPaHOCTTa U KOHBEPCUUTE, JTONPUHACIHKUA 32 YCTOWYMBO pa3BUTHE Ha
OpaHnna.

[Ipenopbku:

* MHBecTHpaiiTe B BU3yallHO U UHTEPAKTUBHO ChIIbPKAHUE.

* M3non3BaiiTe anroputMure Ha miaTGopMuTe 3a IepCoOHAIM3UpaHe Ha KaMITaHUUTE.

e OO0bpHETE BHUMAHUE Ha MOTPEOUTENICKOTO JOBEPHUE Upe3 MPO3PAYHOCT B M3IMOI3BAHETO Ha

JAHHU.
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